


1. Outline four strategies put in place by the chain stores management so as to easily publicize their 

business.                                                                                    (4 marks) 

❖ Shops have the same interior layout and exterior design. 

❖ Deals in similar commodities in all branches. 

❖ Prices are standard for all their products in all branches. 

❖ Products can be paid for in one branch and be collected in another branch. 

❖ Standardized purchase…. 

2. Apart from memorandum and articles of association, name four other documents required by the registrar 

of companies during the registration of a public limited company. (4 marks) 

❖ Prospectus. 

❖ List of directors. 

❖ Declaration. 

❖ Statement signed by directors. 

 

3.  

 Identify the parts labeled a,b,c and d.                                                                                  (4 marks) 
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Price 
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               S                                                          D 

 

                                             d                             Quantity 

         a – Equilibrium point 

b) Excess supply/surplus 

c) Excess demand/shortages 

d) Equilibrium quantity   

 

4. Outline four ways in which commerce satisfies human wants.                         (4 marks) 

❖ Facilitates exchange which enables people to acquire what they don’t have 

❖ Facilitates storage of goods until the time they are needed 

❖ Facilitates movement of goods to where they are needed 

❖ Facilitates the conversion of goods to the right form 

5. State the purpose of the following terms as used in insurance:            

i. “With average clause.”              

Protects/Discourages underinsurance of a property                                                         (1  

ii.  Grace period.                                                                                     (1 mark) 

Allows insured to prepare to make payment of the first premium. 















❖ Imperfect or differentiated oligopoly - This is an oligopoly that is made up of firms dealing in close 

substitutes i.e. similar products that are made to appear different e.g. bread 

❖ Collusive or cooperative oligopoly - This is an oligopoly where firms cooperate with each other in 

determining price or output or both 

❖ Non-collusive or non-cooperative oligopoly - This is an oligopoly market where firms compete with 

each other. 

23. List any four details that are contained in a well written cheque.                                  (4 marks) 

❖ Name of the drawer 

❖ Name of the pay 

❖ Name of the bank and the branch where it is issued 

❖ Amount to be paid in figures and words 

❖ Account number of drawer 

❖ Signature of the drawer 

❖ Cheque number and bank code 

❖ Appropriate revenue stamps. 

24. The following information Elimu traders for the year 2022: 

Turnover                270,000 

Mark up                 20% 

Rate of Stock turnover 6 times 

Required: 

a) Gross Profit.                                                                                                     (1 mark) 

Mark up = 1/5 

Margin = 1/6 

  1/6 = Gross Profit/ 270,000 

  Gross Profit = (270,000/6) 

                      =45,000 

b) Cost of goods sold.                                                                                          (1 mark) 

Mark up = Gross Profit/Cost of Sales 

              1/5= 45,000/Cost of Sales 

       Cost of Sales = 45,000 X 5 

                             =225,000 

c) Opening Stock.                                                                                                 (1 mark) 

    Rate of Stock Turnover = Cost of Sales/Average Stock 

                6 = 225,000/Average Stock 

             Average Stock = 37,500 

   Average Stock = (Opening Stock + Closing Stock)/2 

                 ( 37500 X 2) – 25,986 = 49,014 

25.  Outline four disadvantages of personal selling.                                                                   (4 marks)  

❖ It is an expensive method of product promotion as it involves…. 

❖ Require skilled personnel 

❖ Time wasting to… 

❖ Sales person manages a small geographical area 

ACCEPT ANY OTHER 

                                                                                                               


